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The Organization Profile
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October 2003 Venturéunded Startup

Started as a Integrated Marketing Services Player

Sensitized & favorable Professional Investors

Started with 4 Metro Offices and 12 People from a ciemsion of business verticals
Perceived amongst the Top 10 Marketing Services Agencies

One of Very Few with own Implementation capabilities across Country

100 + Strong, Experienced & Dedicated Loyal viande

Large & Widespread Client base from various Industry Cresdicals

360 Degrees Focus on Customer-tifele Value Management

Experience with Multiple scenarios of Customer Acquisition; Customer Retention; CRM,;
Loyalty and Relationship Management
Own Infrastructure for All aspects of Program

A Contact Centers

A Database Management

A Response Management

A Technology & Development

A Rewards & Redemption Management

Profitable Company with Stable Cash Flows & investments
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The Mission and Value Systems
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Mission Value Systems
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Innovatively
manage all
Customer

Continuously
add Value to
Lives of

Touch Points
with
Technology
enabled
Marketing
Solutions.

Customers, stake
holders and
Team
Practice Mutual
Trust, Team
work and
Competency.
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Office WNetwo ik Mhthe Executiorobgotprint

Head Office:

New Delhi

55 Employees

8 Contracted Employees

Branch Office:
Kolkata

o | 3 Employees
Branch Office:

J P ) - 2 Contracted Employeds
Mumbai
8 Employees tg =
4 Contracted Employees 1 X
| '. Branch Office:

Bangalore
7 Employees
4 Contracted Employeqs
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The IPromoter&/Managementadieam

. es Specialist for Special Product Portfellagdian Express
wHead of Corporate Education Sal&illiant Computer Center

wSystems ManagerTriburg Group
wTechnology ConsultanritCanadian High Commission

Our Promoters

R . K. Singlthairman Vijay Kadan Director

- et Seie Ealepranar > ExIndian Economic Services Officer
> ExXCEG Zee Tele films Ltd,

> Founder CECESPMStar Sports

> Partner Directoil Serieg GangaMineral Water

. >
> Deputy Director GenerdDoordarshan Real Estate Entrepreneur

> Founder CEOD Metro Channel r/ Ive

> Ex|AS Officer




SenviceHOfferé e Domestics international

All Business Domains are serviced for our Domestic Clients!

Relationship AISO _In
Mktg and International
CRM
Loyalty & o
Trade consulting Promo Mktg arena
Program
Event — Contact
. center
services .
solution
Evolve
Brands
. Response
Exhibitions led DM
Retail & Database
visual Manageme
identity nt
Manpower
outsourcing
All business verticals form an effective bamid for a complete & customized CRM implementation! eV Ive
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How QursSolutions BenefitOarnclients?

Boost channel
sales revenue -

/

relationships with - —EHE
dealers, engage
distributors, product end
resellers and =

\\

Acquire and

retain

customers eV IVe

(c) Evolve Brands | Not to be shared without permission




Experienee/\WRIT CrosSection@iBrands !

Media & Internet IT & Telecom FMCG Financial Consulting  Consumer Electronics Automobile
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PROMOTION MARKETING 2
AWARDS OF ASIA

EVOLVE

Bronze Trophy at
Promotion Marketing
Awards Asia 2011
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BEST
BEST : Dealer or Sales BEST

Business to Business For.ce Resuiky Activity Generating Short
Campaign Jilver or Long Term Brand Loyalty
WBrorze for Orcder 9?[%/%
gcﬁrton Symantec Software
j e st for onAMPS  golyutions Pyt Ltd for

E,
J_I_1 Leadershi Norton
_g:{ Council’ ~ Greenply ort gy:na'ntec PSoftm:jare
The Arc of Relationship  Industries Ltd (L)) olutions Pvt Lt

4 Recognitions at eV Ive 1 Gold and

Promotion Marketing 2 Silver at
Awards Asia 2009 WOW awards 2008




Awards\WorbbybsNational & International

2008¢c WOW Awards

wGolden Trophy SchneidePower Point Program
wSilver Trophyc { & Y | y'No&od Qlamps Program

ik ()Silver Trophy C 2 NJ D NBrShyfecifléadkaship Council Program

2009¢ PMAA Awards

o«Order of Merit¢ Best Innovative Idea or Concept for Schneider Power Point Program
wOrderof Meritc. S&d4 . wH. /FYLI ATy F2NI DNBSyLX @ Qa
wOrderof Meritc. S&0G ¢ NI RS al N] SGAy3 2N ! OGAGAG@
uOrder of Merit¢ Best Dealer or Sales Force ActivityNimrton Champs

R 2010 PMAA Awards

i e oSilver Trophy Best Dealer or Sales Force ActivityNarton Champs
uBronze Trophy. S&G . H. [/ I YLI ALTYroff@nNJ DNBE Sy LJ & Q&
wOrder of Merit- Activity Generating Short or Long Term Brand LoyaltiN@ton Champs Program

2011¢ PMAA Awards

el wBronze Trophy Best B2B campaign fdlorton Champs

2011
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Our Experenc® OnhGharinelLioyalty

ijma ntec.

Xﬂorton
Champs
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JK PAPER LTD.
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Seogote
Partner Program

W

728\
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Sl. No Client / Target Community Partners| Start Month
1 | JK Lakshmi Cement 550+ Oct08
2 | JK Paper Retailer Program 1800 Jut05
3 | Schneider Electrician Loyalty Program | 5000+ Apr-07
4 | Schneider Retail Loyalty Program 700+ Apr-07
5 | Seagate Partner Program (India) 4000+ Apr-05
6 | Seagate Premier Partner Program (Indip) 1050+ Sep05
7 | Seagate Partner Program (APAC) 70000+ Apr-08
8 | Seagate Premier Partner Program (APACB500+ Apr-08
9 | Symantec Retail Partner Program 1600+ Jan06
10 | SuKam Dealer Loyalty Program 7000+ Apr-10
11 | 3M Commercial Graphics Loyalty Prograni500+ Junl10
12 | Britannia Caterer Loyalty Program 500+ Apr-10
13 | Kirloskar Family Bonanza Partner Progrard000+ Apr-11
14 | Norton Service Engineer Loyalty Program1000+ Jutll
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Relationship Programs Managed

Sl. No Client Contact Point Families
1 Air Hostess Academy CXO Relationship Program 100
2 Britannia Industries Limited Dealers Relationship Program 1500
3 Corning Opthalmic Key Dealers Relationship Program 150
4 Greenply Industries Limited Architect Relationship Program 1000
5 Hitachi Data Systems CXO Relationship Program 200
6 JK Paper Relationship Program for Dealers 1300
7 JK Lakshmi Cememnt Relationship Program for Dealers 550
8 Kajaria Ceramics Architect Relationship Program 1000
9 Schneider Electric Relationship Program for Electricians 2000
10 Schneider Electric Relationship Program for Dealers 500
11 Seagate Premier Partner Relationship Program 850
12 Symantec Corporation Relationship Program for Dealers 400
13 SuKam Relationship Program for Club 100 Membgrs 100
14 Kirloskar Relationship Program for Club 300 Partnefs 300
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